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A comprehensive analysis of the residential      real estate market in South Central Wisconsin.



Welcome to the Market Update, our monthly examination of South Central Wisconsin’s residential real 
estate market.  This report uses market-wide data based on transactions that closed in January of 2011 and 
compares them to closings that took place during the same months over the past three years.  Closings typi-
cally occur eight to 12 weeks after a contract is signed; for that reason, the sales activity shown here reflects 
actual market conditions.

Home sales in Dane County are starting off 2011 on a positive note - exceeding the past two January sales 
reports, and matching that of 2008.  For the eight county region serviced principally by the South Central 
Wisconsin Multiple Listing Service (SCWMLS), all counties but one met or exceeded last January’s sales. This 
year will be very interesting one for the housing market as it marks the first year since 2008 that no govern-
mental housing stimulus programs are expected.

The median sales price in Dane County was 4.8% ahead of last year for January, with a median price of 
$203,912.  It could be argued that the first time home buyers tax credit was skewing the 2008 market into 
lower price ranges.  Another notable figure in January was the decrease in new listings - down 22.7% from 
last year - and the lowest monthly total since 2002.  Total active listings in the county are also down - Ap-
proaching the inventory level of late 2005.  Like Dane County, active inventories have fallen in all but Colum-
bia and Green Counties, while Iowa County has remained the same as one year ago.  

For the entire SCWMLS, the most popular price ranges for sales in January were between $100,000 and 
$200,000 (38% of all sales) and $200,000-$300,000 (16% of all sales).  It stands to reason that the most popu-
lar prices for active listings is the same: $100,000-$200,000 (39%) followed by $200,000-$300,000 (22%).  For 
condominiums, 62% of all sales were under $160,000 while 49% of active listings are $160,000 and below. 

The single family home sales for January of 2011 are the highest January totals since 2009, accounting for 179 
of the 222 total reported.  The 43 condominium sales trailed last year by 5, but were ahead of 2009.  Each 
category also showed a significant drop in new listings for the month - down 21.5% for single family homes 
and down 25.9% for condominiums.

These figures support our predictions that 2011 will be a market that returns to normalcy.  We have just 
wrapped up a positive holiday selling season, and job creation is predicted to continue.  Interest rates are still 
low, but showing signs of a steady increase.  All of these are signs of consumer confidence, hopefully giving 
buyers the courage to move forward while the tremendous home buying advantages are still available.

For the most up-to-date, comprehensive analysis of the South Central Wisconsin Real Estate market, visit 
our blog at www.BunburyRealtors-Blog.com.  Our blog features daily posts with timely information for our 
buyers and sellers.

Sincerely,

Tom Bunbury
CEO & Founder

Bunbury & Associates Realtors® l info@BunburyRealtors.com l 1-877-233-RELO
Information for this report was provided by South Central Wisconsin Multiple Listing Service
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Erik Sjowall
President
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What is notable about these statistics is 
the January 2011 sales have matched or 
exceeded January 2008 sales, supporting 
the case that we are returning to a 
more normal housing market.  This is 
also great news as 2009 and 2010 were 
stimulated by the outside first time home 
buyers credit, artificially boosting sales 
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For the entire SCWMLS, the most popular price ranges for 
sales in January were between $100,000 and $200,000 (38% 
of all sales) and $200,000-$300,000 (16% of all sales)
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When looking at the graph above, keep 
in mind  homes sales were artificially 
stimulated with the First Time Home 
Buyer’s Tax Credit in 2009 and 2010, 
especially where we see the high spikes in 
sales.

Overall, January 2011 was a continuation 
of the rise of pending home sales we 
have experienced nationally since the 
second quarter of 2010, without outside 
intervention of the First Time Home 
Buyers Tax Credit.



The median sales price in Dane county was 4.8% ahead of last year for January when it could be argued that 
the then existing tax credit was skewing the market into lower price ranges.  Overall, South Central Wisconsin 
properties have maintained their value over the past 2 years. 

Waiting for a bargain?  You may want to reconsider.  When 
purchasing your home, there is a difference in price versus cost.  
The price of the home is influenced by market conditions however 
the cost is influenced by interest rates.  As quoted in the Wall 
Street Journal “If prices come down another 10% but interest rates 
increase by one percentage point, that would mean the same monthly 
payment today versus waiting”.  

Take a look at the chart on the right.  It doesn’t matter when you 
purchased your home, if the price is the same the cost is impacted 
by your interest rate.  Because of the difference in interest rates, 
it is actually more affordable to own the same house today than it 
was in 2004.  
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When you are looking to sell your home, you are ultimately concerned 
with getting your home sold for the most amount of money.  However, 
in this economic climate, it is important to price your property 
competitively to get it sold. Here’s why.

The graph above indicates for the 222 persons who bought a home 
in January of 2011, had their pick from 3,719 homes.  That is a lot of 
inventory to choose from, creating a low demand for properties.  Since 
demand is low, we are in now in a buyers market.  Buyers can shop 
around for the best deal simply because there is so much inventory. 

As a home seller you must make sure your home is priced right 
to appeal to buyers.  There is a large gap between homes sold and 
inventory, and the difference comes down to competitive pricing.

For January 2011, there was a significant drop in new listings for the month, down 21.5% for single family homes, 
and 25.9% for condominiums.  This is good news for sellers, as less inventory implies less competition.



What is month’s supply of inventory and why is it important?

The amount of months supply of inventory a market has available, 
directly impacts price.

 In 2000-2006, it was a sellers market.  There was more of a demand 
for housing then there were properties.  Inventory was only on the 
market for 1-4 months, allowing home prices to appreciate.    This 
drives the consumer to pay more, and the highest bidder wins.

Fast forward to last year, 2010.  We experienced the complete 
opposite of the 2000-2006 real estate market.  Since demand is 
low, we are in now in a buyers market.  Buyers can shop around for 
the best deal simply because there is so much inventory.
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